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THE WESTERN SENTINEL.--TWEL- VE PAGES.
HAND-MAD- E AND

SURPASSTSD- -
ORINOCO WA11EIIOUSE.

A Model Tobacco

about him, and his new enter-
prise will not and cannot prove a
half-wa- y success it will be com-- '
plete and ample, and, like the huge
structure in which the businws will
be carried forward, will prove a
monument to spirited endeavor and
to trade triumph.

T: U. PEGKAM, JR.

rather, a spirit of generous emula-
tion that cannot be too highly com-
mended. '4

Gilmer, Wilson & Co. are receiv-
ing tobacco this year from a wide
scope-o- f country. Farmers in For-
syth, Davidson, Guilford, Stokes,
Surry, Davie, Rockingham, Rowan
and other counties in North Caro-
lina, are represented' by leaf upon
the floor of the Orinoco, and so are
their brother farmers from adjacent
counties in Virginia. Other tobac-
co markets in this State and Vir-
ginia also consign to Gilmer, Wil-
son & Co., because Winston leads
Jthem as an all around market.

In this great issue of The
nel we present an engraving of the
Orinoco Warehouse. Our artist

railway, for fertilizers, land plaster,
etc. This fertilizer business, hy-tli- e

way, constitute an important
item in the annual trade of the firm,
and is, without doubt, the largest
in the State. 'Mr 'Hinshaw began
selling fertilizers here in 1070 and
that year his sales aggregated four
tons since then they have reached
the enormous total of 900 tons per
year.

So far as regards- - the general
merchandise operations ol the fiun,
we may say that the greater pro-
portion of salts is. at wholesale.
One commercial traveler is employ
cd, and the wholesale trade 'is at-
tracted from all the adjacent coun-
ties, both in this State and Virgin-
ia. Buyers have. long since found

fill their own prescriptions. Else-
where we shall comment upon this
fossilized system.

In glancing at the establishment
of Smith & Brown we note tlu
pains that arc taken to keep the
slocks of druggists' sundries com-

plete. There are all manner of toi-

let articles, imported and domestic,
and any taste or purse can be con-
sulted. As regards flings, chemi-
cals, medicines, etc., we need only
say that the respective departments
are complete. 'Briefly told, the house
is, as we have stated' in the caption
to this article, a representative one,
and as such it has won the position
it holds in the trade circles of town.
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IIINSIIAW & BYNUM.

about the factory, too, are M,,e
splendid building lots which will bein active demand before loner.

In and out of the factory Messrs
rfpaugh & Miller employ a force
usually numbering twenty work-
men. Contracts for new buildings
constantly multiply, and it is hardTy
necessary for us to add that what-
ever work is undertaken by the firm
is well and faithfully fulfilled. Pos-
sessed as they are of every advan-
tage for doing work or furnishing
material in their lines cheaply ;tni
expeditiously 'having a good repu-
tation at home and through the ad-jace-

country as reliable men, it is
not at all strange that Spaugh &
Miller find themselves kept very
busy. They are prepared to make
estimates and undertake contracts
on any class of work, and we hope

ficient, and the other machinery is

simply perfect, and wherever ma-

chines can be made to do the work
usualy done by hand , they will be
utilized. Hydraulic box presses
will take the place of the hand
presses usually employed, and hy-
draulic double end caddy finishers
will also be used. In. brief, after
the tobacco leaves the rollers it will
be handled by machinery, and in
this arrangement several new fea-

tures have been introduced at least
not more than one or two factories
in town avail themselves of them.

In reerring to the third floor v

neglected to say that a portion of
it is completely fitted up as a box
factory an important branch of
the business.

The capacity of the factory is es-

timated at from three quarters of
a million to one million pounds, and
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there won t De any let up " m the
demands upon their time and ser- -

vices.

THE WINSTON CIGAR
FACTORY.

An Industrial Concern that
is Meeting with Grati-

fying Success.
ITS REPUTATION EXTENDS THROUGH

OUT SEVERAL STATES.

Winston can boast possession of
but one cigar factory, and that one
has been successfully established
only by the most persistent effort
and the employment of ample capi
tal, the Dusiness is conducted un-

der the firm name of V. O. Thomp-
son & Co., and the rs arc
men who are not in the habit of as

sociating themselves with busines
ventures of any kind that cannot be
made successful. These
are Dr. V.O.Thompson, the pio-
neer druggist of Winston, J. C.
Buxton, tobacco manufacturer, Col.
J. W. Alspaugh, cashier of the First
National Bank, and K. 1. htedman,
the latter officiating as book-keepe- r

and traveler for the factory. The
business was established only about
two years ago, but as it empk
some twenty-fiv- e or thirty work-
men it has put upon the market
many a thousand of as prime cigars
as ever a smoker contented himself
with. The writer has tested many
of the brands, and he "speaks by
the card" when he says that tl.V"

goods from the Winston Cigar Fac-

tory are straight and reliable. Take
the ten cent cigar known as (Jjatn
of Sumatra, for instance. Not half
of the 15 or even 25 ct. cigars s l,I

aie so good or possess so ri-- li a nil
fragrant aroma; the "Elsie" is
another great favorite among .smok-
ers .of ten cent cigars, while the

Wachovia," which retails at fie
cents., the J. C. I?., Clincher. Victor,
Rough and Ready, The Vksti;k
Sentinel, and other brands to the
nnmber of twenty or more, are all

deservedly held in high repute lv
those who are competent to pa-- s

judgment upon the merits of a cigar.
The fact is that the Winston Cigar

Factory is the leading one in the
State, if not in the South, perhaps
barring factories at Key West, ami
the merit of its pioduct i.s recogni.
ed in all sections of the country. A
large and growing trade is held in
New York and other Northern
cities something that no other ri-ga- r

factory in the State has ai.d
throughout North and South Caro-
lina, Georgia, Alabama, Florida and
Texas, wherever introduced, in fact
the cigars made here in Winston
hold a reputation

.

scc-u- to none.
ri r t r-- t
1 ne sec re 1 or me success 01 tin

enterprise may easily he found. In

has faithfully pictured its exterior- -

of its interior arrangements we have
written above.

How complete they are our farm-
er friends are well aware, and every
patron of the house also knows that
it is impossible for any firm to be
more liberal in its dealings with
them than are Gilmer, Wilson &
Co. The firm make no extravagant
and unreliable pretentions, but they
talk business, they mean business,
and they do business, and they do it
in such a satisfactory way that they,
their patrons and the Twin-Cit- y are
substantial gainers.

OUR DRUGGISTS.

Smith & Brown may Well
be Considered a Rep-

resentative Firm.
WHAT THE SENTINEL KNOWS CON-

CERNING THEM.
The senior of the firm to which

The Sentinel now alludes doesn't
have the appearance of a patriarch
and yet he is, by comparison, one
of Winston's old residents, for he
has lived here ten years, and as such
and as a representative business
man he has been honored with the
Mayoralty of the City a position
which he resigned (in his recond
term) to accept the Postmastership
to Arhich he was commissioned by
President Cleveland.

Mr. S. H. Smith is originally from
Wadesboro and he located here in
1S75. , He was a druggist by pro-
fession. Seventeen or more years
ago he began, as Dicken's " Pip "
says, at the rudimens," beginning
as a clerk in a High Point drug
store. He was far from being a tyro
in the business when he opened a

tlriior store here, and he conducted
the business alone very successfully
until forming a partnership with
Mr. W. C. Brown three years ago
last July. Since then the success of
the enterprise has been,, it possible,
more marked than before. The co-

partners work together in harmony
each is animated by a desire to

build up the trade to its utmost, and
the result of that work is seen in the
present standing of the house.

Mr. Brown is considerably the
junior of his partner, though, for
that matter, both are young men.

W. E. Spacli Sti.clcs to the
Old-Fashi- on Method

in his Wagon
Factory.

THE SENTINEL FINDS SOMETHING
TO SAY ABOUT MR. iPACH

AND Ills I1USIX"ESS. it
Twenty five years ago come the

ist of January, Mr. XV. E. Spach
began learning the wagon "trade as
an apprentice to the Lite ". P. Nis-sc-- n.

After working at the busi-
ness for five years he began to do of
some pretty solid thinking. lie
reflected that it his employer could
make money off his work he ought
to be able to do the same for him-- '
self, so he opened a shop and be-

gan manufacturing. He employed
only one blacksmith and did all the
wood work himself, and he manu-
factured on an average of tw"o wag-
ons per month, mostly made upon
special order and all sold in this im-

mediate section to the farmers. In
this way business was carried on
for about 'en years; then he began
employing additional workmen and
increased his product year after
year until now the product is about

oo wagons per year, or an aver-

age of one per day. This increase
continues with unfailing regularity;
this year fully fifty more wagons
have been made by Mr. Spach than
during 1SS4, and he hopes and ex-

pects that a similar increase will
characterize 1SS6.

Mr. Spach differs from most oth-

er extensive wagon manufacturers
111 his methods, and his trade is of a
class that would not be satisfied with
wagons made in any other way. He
began making wagons by hand and
he has continued to do so. He be-

lieves in muscle and brawn instead
of in machinery, and he hasn't de-

viated from this system. The
result is ihat the wagons of his
manufacture have a distinctive rep-
utation every one who buys a

Spach wagon knows just what he
is crettintr, and the customers of the
Factory aie willin j to svveai by it,
for they have ever found the vehic- -

les reliable.
We don't suppose that Mr. Spach

will undertake to build a wagon
on just the same principles that the
Deacon's horse shay" is said
to have been consti ucted. As our
readers will remember, in this ia-mo-

vehicle the wheels, shafts,
body every part in fact was
equally strong as the other; it run
for generation after generation;
eventually it collapsed ifbecame
" notrwnirness and tnc places mat
once knew it knew it no more for
ever." Now we don't reckon Mr.
Spach builds anything upon exact
ly that plan, but he comes mighty
close to it. We want to preserve
our reputation for veracity in all its
purity else we v- ould tell how long
some of Mr. Spach's wagons have
been in daily use. There actually
seems to be no "wear out" to them.
It's "hard lines" on men who do
repairing, but the farmers are all
the better satisfied and the reputa-
tion of the Factory gains in conse-

quence.
Air. Spach obtains his raw ma-

terial for the wood work of his
wagons from this immediate vicin-
ity, . c. from wit' "n a radius of
twenty-fiv- e to thi v miles from
Waughtown or . Winston-Salem- .
Before being manufactured every --

thing is thoroughly seasoned ; the
ironing is perfect, and while the old-tim- e

features arc retained, new and
valuable improvements are embod-
ied from time to time ; these im-

provements, however, before being
adopted, are thorougly tested at the
lactorv, for Air. Spach has no desire
that his customers should be any-
thing but the gair.ets by them.

Nearly or quite ail the wagons
manufactured by Mr. Spach are
sold in this State, South Carolina
and Virginia ; some are delivered
to agents at different points by rail,
others are carried across thu coun-

try by the Factory's own teams.
Every wagon is guaranteed to be as
representee!, and all vvno know any-
thing of the gentleman in question
know that the guaranty is a good
one.

The business is under Air. Spach's
own management, but, after all, he
largely relies upon his son, Mr. J.
C. Spach, who acts as general sup-
erintendent. When Air. J. C. Spach
was only fourteen years of age his
father entrusted him with the gen-
eral supervision of the business, and
its growth il uring the years since
intervening is not a little owing to
his thorough and business-lik- e meth-
ods. So far as that is concerned,
both father and son have done ev-

erything in their power to advance
the business upon the best basis of
all that of rval merit of the wag-
ons made.

We can't compliment Air. Spach
upon the appeal ance of his various
factory buildings, "for truth compels
us to say that they are not Impos-
ing. All the same, they answer
their purpose welLanJ patrons of
the factory are more concerned in
the product than in the buildings in
which that product is fashioned.'

We like to write of instances of
business success like this. We
know that its past and present pros
perity is not the result simply of ad-

ventitious circumstances but of hard,
persistent work. When Mr. Spach
determined to work for himself in
stead of some one else he sounded
the key note .01 success, and we
wonder if when he and his solitary
blacksmith were working away year
after year if he. fancied the time
would come when wagons would be
so prized at home and abroad that
lie would find It difficult to supply
the demand r e presume he did

rat all events, he has embraced ev-

ery opportunity that has presented
itself tor enlarging his business,
while at the same time he has been
consistent in adhering to the time-honore- d

plan of hand labor. He
knows that there are thousands of
Tinners who won't have a machine;
made wagon at -- price, and so
his field i.nd sphere of;. usefulness, is
(bund in supplying' men who,' like,
him, think the old way is the best.

AN I) PRESIDED OVER BY AN ENTER-

PRISING FIRM.
To any one visiting Winston for

the first time, its tobacco ware-
houses become objects of decided
interest. Especially is this the case

a big "break" is in progress.
Then can be seen gathered together
f.irty or fifty or more keen-eye- d,

thoroughly trained buyers men
whose senses nre so trained as to
enable them to tell to the .fraction

a cent what this, that or the other
grade of leaf is worth to the manu-
facturer or shipper ; there is the
stentorian voiced auctioneer ; there
are farmers intently watching the
sale of their crop; there are a num
ber of lookers-on- , and this crowd
surges back and forth, up and down
the great floor, pausing but a mo-
ment at each " pile" of leaf, and so,
day after day and week after week
the sales continue. , A " break "
over at one warehouse another be-

gins at another warehouse, and the
sights and sounds, witnessed atone
are duplicated at the others.

For the benefit of those who are
unfamiliar with the warehouse sys-
tem, we have collated some facts
relating to the Orinoco Warehouse,
and we hope and believe the items
we here give will be read with no
less pleasure here at home than
abroad.

To begin with, we may say that
the Orinoco is the property of a
joint stDck company a company
that represents very large capital.
The building itself is of brick; it is
admirably lighted, ventilated and
arranged, and it presents a floor
203x90 feet. The adjacent yard is
paved with rock so as to be free
from mud ; there are a large num-
ber of dry stalls for the stabling of
farmers" teams, and this yard i?
abundantly .supplied with water
from both the city water works and
wells upon the premises. Within
the warehouse are a number of
camp rooms supplied with stoves,
fire-place- s and mattresses, and one
room is kept, specially for ladies.
The basement affords large storage
capacity, and a gallery running
along the north-sid- e of the building
opens into commodious prize rooms.
There are also suitable offices, and
the entire premises suggest the idea
of large transactions.

It is a fact, too, that large trans-
actions characterize the Orinoco.
When it was first opened for the
sale of leaf, on the 19th of Novem-
ber, 1SS4, there were six hundred
piles of tobacco upon the floor, and
the sole proved eminently satisfac-
tory; good prices were realized, the
bidding Avas pirited, and the ware-
house began its career under as fav-

orable auspices as any one could
wish. One tobacco year has passed
since then, and that year has been
one of unqualified success for the
Orinoco, it has been demonstrated
that there was abundant room here
for a great enterprise of its kind,
and the lessees of fhe warehouse
have shown themselves to be well
qualified to sustair the prestige
which was gained on the 19th of
November one year ago.

The firm operating the Orinoco
is Gilmer, Wilson & Co. Of Capt.
Gilmer we have elsewhere written
in connection with the only exclu-
sive wholesale house of town; he
is also a leaf dealer, firm of O. C.
Smith & Co.. to whom we refer in
connection with that branch of
industry here. His partner, Air. E.
II. Wilson, is a young man and a
native of this county. and the man-

agement of the business of the
warehouse in large part lalls to him,
nor is the position he fills a sine-
cure. It is characterized by hard
work, constant woik, a class of
work that calls for administrative

executive ability-- . The firm
have also secured the services of a
very efficient corps of assistants,
and we cannot do better than quote,
in this connection, what Gilmer,
Wilson & Co. themselves say of
these employes in a hand bill which
they have distributed by thousands.
They say:

j'Mr. C. b. Matlock is with us as
Auctioneer, who will labor hard to
obtain the very best prices tor your
tobacco. We have secured the ser-

vices of Mr, XV. H. Shelton, of Pat-
rick county, Va., who comes to us
hisrhlv recommended 'as a man of
sterlinsr character and of- - first-clas- s

business qualifications. That good
old friend of the farmer, Sam. Wall,
of Stokes county, will continue with
us. This gentleman is well known
to the tobacco trade of this section,
and is ever ready and willing to at
tend to your wants. These two
gentlemen will have charge of our
floor and will do everything in their
power that will add to your interest
and comfort. Mr. Chas. W. Shields,
of Davidson county, is our Book
keeper, who .is ably assisted by
Wm. of Davidson county
These two gentlemen will conduct
their part of the business with
promptness and accuracy.. W. C
Wharton, of Guilford county, is our
Collector and Ticket Maker. , We

"feel confident in saying that our
corps' of "assistants is complete."

The compliments thus paid to
these gentlemen are merited, as their
every-da- v business action determ
ines. ;

.'-.-
., ...

.Though but one year has passed
since the Orinoco Warehouse was
opened, one would be led to infer
from the large breaks daily takin
place that it had , been a candidate
for popular favor for .v much longer
time The fact is that the firm have
not been willing, even in a figurative
sense, to "hide their light under
a bushel. On the contrary, they
have used every honorable effort to
gain the; attention of the public;
they have --used printer s ink very
extensively, and -- they have tried to
confine themselves to a statement of
facts.,. The not only labor for the
advancement'of their own business,
which is perfectly natural, but they
are doing all they can to further the
nameund reputation of Winston as
a tobacco market So far as that is
concerned, there are'no .petty jeal-
ousies among our warehouses,11 but,

I
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The Trade Interests Repre-
sented by Him are

Important
AND WE MAKE PUBLIC SUCH ITEMS

AS WE'HAVK RELATIVE
i ' "

TO THEM.

Though a native of Edgeco.nbe
county, most of Mr. Pegram's life
has been passed in Forsyth, and he
lv?s been a Wistonian for about tour- -

teen year. Since then he has been
connected with our trade interests
of one kind or another, his first
clerkship being with Jacob Tise.
Subsequently he was in the employ
of his father, T. H. Pegram, and af
terwards of Levy Bros, and of Hin-
shaw Bros. In 1SS1 he first en-

gaged in trade upon his own ac
count as one of the hrm 01 W. M.
Hinshaw & Co., which partnership
was dissolved in November 1883.
Thereupon Mr. Pegram began deal- -

; in guanos, handling Baker s
Standard, made at Baltimore. This
occupying but a portion of his time
last fall he opened a generat Mer-
chandise Brokerage establishment,
especially representing W. S. Forbes
& Co., of Richmond, who, in turn,
are connected with some of the lar
gest provision houses in the West.
This arrangement virtually makes
Mr. Pegram a representative of al-

most boundless capital and infinite
supplies, and he, in turn, has not
been idle. He has built up a large
trade at wholesale, his sales of meats
alone aggregating not far from 75,
000 pounds per month, while his
other business also continues to de
velop.

In fertilizers he continues to han
dle Baker's Standard and also the
Eddistown Soluble Guano, made at
New Bedford, Mass., and John Mer
riman & Co. 9 Ammomatec Dis
solved Bone ; during the past year
his sales of these fertilizers amount
ed to about 2yi tons and he confi
dently expects that his business in
this department will increase from
50 to 100 tons the coming year.

tie also handles wheat and corn
in large quantities receiving them
in car lots, and another specialty of
his trade is the deservedly famous
roller process flour, manufactured
by Grimes Bros., of Lexington, N.
C, than which no better flour is to
be found in this market

Last February Mr. Peg! am also
undertook the sale' of the famous
Piedmont Wagon, made at Hick-
ory, this State. The farmers of this
and other States know how excel-
lent a wagon the Piedmont is, how
durable it is, and Mr. Pegram has
found no difficulty whatever in sel-

ling quantities of them. He always
has some on hand, and he will be
pleased to explain their many ex-
cellencies to any one who contem-
plates buying a wagon.

Mr. Pegram could not have se-

cured a better location for his busi-
ness, or one more convenient for
his farmer trade. His office and
ware-room- s are upon Oldtown
street, in close proximity to the
Piedmont and Farmer's Warehouses
and here he will at all times be hap-
py to meet tr.s numerous friends and
acquaintances. Those who may
have business with him and yet
don't know him will find Mr. Pe-

gram to he a young man, full of
that quality which is designated as
"business snap;" for that matter,
his business success here abundant-
ly demonstrates the fact.

AMONG OUIt WOOD-
WORKERS.

Spangh & Miller Operate a
Planing-Mi- ll and Sash,

Door and Blind Fac-
tory.

THEY A HE ALSO CONTR ACTOKS AND
BUILDERS.

On the 3 ist of January, 1SS4, the
firm of Toyce, Spaugh & Miller was
formed, their specialties being the
planing-mil- l business and the man-
ufacture of sash, doors and blinds,
as well as contracting and building.
For two. years prior to that time
Messrs. W. . . Spaugh and J. R.
Miller had been associated together
in the manufacture of brick. In Oct.
last Mr. Joyce's interrtin the wood
working firm was purchased by
Spaugh & Miller, and these gentle-
men have since been pushing the
business.

The rs are energetic
workers and their division of labor
is such that the best results follow.
Mr. Spaugh attends to the contract-
ing and building and oversees the
outvf-door- s work generally, liy
trade he is a brick mason lie has
lived here in Winston for the past
tweuty-ieve- n years, and the evi-
dences of his skill a a master-workma- n

are to be found all about town
in the form of factories, business
blocks and residences. Mr. Miller
finds his time occupied in the fac-

tory and in directing its work. He,
too, is 'a practical mechanic a car-
penter by trade. ,

The firm have an excellently
equipped factory, s supplied with
new and improved machinery which
is operated by steam power. We
are not informed as to what the
working capacity of the factory is,
but we do know that it turns out
as highly finished and thoroughly
made work' as any similar factory in
the.State,,and it enters into, active
competition for both the wholesale
and retail trade that centers here.
The factory building is not specially
noteworthy, but its location is a
good one, being removed ' trom thej
ad ways and yet witnin eay reach

of cgstuiuei. a ue yarn ix a mag- -

nificent one, affording ample room
for the storage of lumber and when-
ever the firm may find it necessary
or-desir-able to increase their manu-
facturing facilities they have plentyof ground upon which tobuild. All
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out that Hinshaw & Bynum can
SffTV e them equally well or to bet-advanta-

fcer than Richmond,
Charlotte and other cities, and so
the wholesale trade maintains a
healthful growth. To meet this
trade the firm buy in the leading
markets of the country and in large
quantities, their principal supply
points beinsr New York, Philadel
phia, Baltimore, Boston and Chica-
go the' buy where they can to the
best advantage, and they are ena--ble- d

to give their customers the ad-

vantages that accrue.
While the wholesale trade of Hin-

shaw & Bynum is in this prosper
ous condition, their retail trade is
none the less satisfactory. We
question if another house in Win-
ston draws patronage, retail patron-
age, we mean, from so great a dis-
tance. Many a customer of the
house lives a hundred miles or more
from the Twin City, and though
they do not put in frequent appear-
ance, still they come.

Of course one may speculate va-

riously as to the causes that have
conspired to build up a business of
such proportions, as the one we
here write of. The causes are ne-

cessarily various, but the prime fac-

tor of success is undoubtedly to be
found in the good, old-fashion-

habit the firm have of keeping ab-

solute, implicit faith with their pa- -

trons, in making no representations
that facts do not justify. Then, too,
they use printer's ink very, liberally'
and they use it in such a way as to
impart confidence in the claims
they make.

Hinshaw &. Bynum do not go "in

for sensational methods. They re-

alize that they live in a practical,
matter-of-fac- t age and that their
business dealings are with practical

matter-of-fac- t people. They believe
in giving an honest dollar's worth
of goods for the money, and while
they are as liberal in their dealings
as men can well afford to be, they
exercise practical common sense,
and when they need, to hi conserv-
ative they are conservative. Every
care is taken to give satisfaction to
each customer, whether a whole-
sale or retail buyer, and this scrup-
ulous care is another element of suc-
cess. '

Without multiplying words we
may simply say by way of conclu-
sion that regular or occasional visi-
tors to Winston 'will find the whole-
sale and retail house of Hinshaw" &

Bynum in every vay well prepared
to cater to the wants of all so far as
their lines of trade are concerned,
and they hope to make a firm friend
of every patron.' ,

MAGNIFICENT FACTORY

B. F. Ilanes is just Complet-
ing: one of the Largest and

BEST EQ.UIPPEIT TOBACCO FACTOR-
IES" IN THIS SECTION.

Chestnut street is the abiding
place for a number of the most ex-

tensive tobacco factoriesof Winston,
and upon this thoroughfare one is
now being completed by Mr. B. F.
Hanes, that, in point of size, of ca-

pacity of production and of facilities
of manufacture will rank among the
foremost in the State.
"The building is of brick, ' 150x53

feet, four floors and garret, and
these various floors will be utili-
zed as follows: Upon the first. floor
will be rolling and pressrooms; the
second floor will be -- used for stor-

age of leaf, for picking and casing;
the thiid and fourth floors will be
for storage, as will the garret. The
building is built of unusually strong
timbers, and it seems alf there is a
window wherever one could be
placed to , ad vantage. Mr Hanes
believes .in "'having "'a well lighted
and well ventilated factory, and he
certainly' has carried that belief in-

fo execution in this instance.
-- The machinery that will be used

will be the best procurable. The
engine and boiler will be amply suf--

As Heretofore, They are at
the Head of a House

which Transacts
A LARGE JOBBING AND RETAIL

TRADE.

There is more and more effort
constantly being made by a num-
ber of oar merchants to create for
Winston a wholesale trade of im-

portance. These merchants are
" live, " " wide awake ' business
men,-- - they read the " signs of the
times," and they realize the fact
that Winston of necessity becomes
the central supply point for a very
considerable area. Among those
of our merchants who are moving
earnestly in the matter of attracting
additional wholesale trade to out-tow-

none are to be more com-
mended by the Sentinel than the
house whose firm style heads this
article, and we have accordingly ta-

ken pains to collate some items of
a general and speeific character
bearing upon it.

The rs are George W.
Hinshaw and Wade II. Bynum,
who organized the present firm five
years ago as successors to Hinshaw
Bros., though the original firm was
Hinshaw & Co., in 1S70, and who
were located where Ilodgin & Sul-
livan now are. In 1S73 the firm
became Hodgin, Hinshaw & Co. ;

in 1S77 Hinshaw Bros, built and
took possession of the place of bus-
iness now occupied.

Air. Hinshaw is a native of Chat-
ham county, and though yet a
young man he has the distinction
of h?.ving been the second merchant
to locate here after the war. This
was early in 1S6S, and the popula-
tion of Winston was then about

430; Mr. Hinshaw entered the em-

ploy of Ilodgin & Sullivan and re-

mained with them until becoming 1

partner in the house. He it was
that fitted up the first tobacco ware-
house in Winston (a temporary af-

fair) for Maj. Brown's occupancy.
It seemed such a foolish thing in
the eyes of the business communi-
ty that friend Hinshaw says he was
actually - ashamed to come down
town for a dayor two, and certain
ly he and Maj. Bro.wn were ridicul-
ed un.nercifully byr many a "doubt-
ing Thomas of that day."

Mr. Bynum is a Stokes county
man he came here on the 31st of
December, l79 engaged as book-
keeper , with Hinshaw Bros., and
remained with them as such until
becoming a . partner, as we have
said, five years ago. So much as
regards the personel of the firm to
this we may add by saying that the

rs are just the men to
m ike a success of such, enterprises
as they conduct." They hae made
themselves popular with every body-i- n

this and adjoining communities,
and they are business men in the
strictest acceptation of the term.

We have said that Hinshaw Bros?,
built the premises now occupied by
Hinshaw & Bynum. Let us con-
sider these, premises briefly : The
building is of frame, and fronts 70
feet on Fourth street, facing the
Piedmont Warehouse, and is "

90 ft.
deep. Its .arrangement is much as
follows : The fiist floor is divided
into two large salesroom's, one for
the jobbing of dry goods, and the
other for the wholesale grocery

.

" r . . r
The second floor-(firs- .floor- upon

4th st.) is sub-divide- d into four
--rooms, the east room tor the retail
boot and "shoe department;" next to
it comes dress goods, -- notions, etc.;
next is the wholesale and retail de-

partments for hardware, clothing,
groceries, and dry goods, and - the
next room is for heavy groceries..

v Upon the third floor, in the east
room we- - find stoves and r tin vvare
while the west room is giyeri up to
dried fruits and grain. On Oldtown
street Ihe firm iiave'a ware-hous- e for
salt and oils, and another, a large
brick structure by the side of the

when the manufacturing season
opens in the Spring, Mr. Ilanes ex-

pects to have about 200 hands at
work. He doesn't have any ap-
prehension as to not being able to
dispose of all the tobacco he can
manufacture, nor should he his
name has too long been associated
with this branch of industry, and
throughout the North, South and
West he will find a coritial wel-
come awaiting such goods as the
new factory will turn out.- -

It is Mr. Ilanes' design to manu-
facture all conceivable kinds and
styles of chewing tobaccos, except
fine cut. He vvili make plug, twist,
coil and navy, and he unreservedly
declares it his intention to turnout
the best line of goods ever emant-in- g

from a Winston factory. It is

quite a big promise 'tis true, but he
is quite equal to its performance,
and the Sentinel, in common with
the community, generally, will wel
come the coming of the day when
this mammoth new factory shall be
gin operations. There is room for
it and for many others.

As is known, Winston has the
pick of the entire tobacco crop of
the golden belt. Here are market
ed the best grades of leaf, and it is to
this market that Mr. Hanes will
look for most of his supply. And
he knows what he wants, too. He
has been connected with the tobac
co trade ever since boyhood, and
for the last twelve years he has been
a manufacturer ; as one of the firm
of P. IT. Hanes & Co., his name has
become intimately associated with
the tobacco trade of Winston,
and his icnowlcdge of the busi
ness in all its details and general

scope has been thoroughly gained
in the hest ot a1! schools that ol
practical experience.

We are not informed as to what
names Mr. Hanes 'will attach to
the arious brands of tobacco he
will make we doubt if he has de-
cided that matter in his own mind;
indeed, it is a question that calls ior
a good deal.of consideration and de-

liberation; but whatever they may
be we feel assured that they Will
be in keeping - with the character
of the goods themselves.

It is expected that the factory
will begin work on the ist of April
next. It will be a very practical
"April joke" on the part of Mr.
Hanes :a "joke" that we shall be
glad to see repeated year after year
by enterprising men here it is a

"joke'' that everybody. can appreci-
ate. We also understand that the
Factory will confine its business
wholly to the jobbing trade of this
country, expecting the jobbers to
supply the retail trade. Upon the
road Mr. Hanes "will be represent-
ed by Mr.Ji.. P, Albca, an efficient
salesman and clever g.ntleman, and
right now, long in advance, of his
business calls on prospective custom-
ers we can say that he will represent
a factory and a man in whom im-

plicit reliance may be placed, not
only as regards goods but4 activity
of business dealing..

Regarding Mr. Ilanes personally
we shall say but a few words. He
is a young man ami a native
?vorth Carolinian, originally being
from Davie County. He belongs
to that class of men who -- are pos-
sessed of progressive ideas he be-

lieves that whatever is worth do- -

ing at all is worth doing well, anil he
is accustomed to think and act for
himself. In building and equip-
ping so modern and so expensive
factory as he has, he has demonstra-
ted his confidence jn hi.nse'.f as well
as in the future of Winston, and the
Factory once - in ; operatipn,' we
diwv't believe, there can be found a
harder orking man in theTWin-Ci-- i

ty than B. F. Hanes. That ? is one
tiling we like about the man --he is
so ihoioiigbiy it earnest in what- -'

ever he undertakes"; there ai e no
half-wa- y measures or methods

dace the gentlemen we i

were in earnest when I

took the establishing of j

business and they have not

I
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the hist
have uamei
thev undei
such a
been sparing of time, monev and
labor in the accomplishment o"l their
object. In the second plac they
have used none but the best pro-
curable material in the mauufac
tnre of cigars, and this excellence of
material has been supplemented by
excellence of workmanship. The
cigars made not onlv sinke
but they look well, and every smok-
er knows how much the appearance
of a cigar has to do with its sale.
Then, too, a uniform standard of
quality in the various brands lias
Veen maintained. The cigais don't
"run out;" that is, the factory does
not deteriorate the character of the
goods after a reputation h is been
established. In other words, the
Factory is here to stay. It is a
Win ton institution of ..hich we
feel proud, and every Wmstonian
will join us in wishing ft the most
abundant and complete success for
all time to come.

S. ROSENBACflEU.
He is Engaged in Two Dis- -

tinct Lines of Trade.
Upon Main street, opposite Jjif"

Court House square, re-t- he two
stores of Mr. S. Roscnbacher, one of
them devoted to dry goods and gen-
eral merchandise, the other to ready
made clothing, gentlemen's furnish-in- S

goods, and the other things that
belong to that line of trade. The
houses are popular ones, too, with
the people. Polite attentions on the
part ot proprietors and clerks, good 71
feet, and that effect takes shape in 5

1!

the form ot increased and mrrpnuincr V f

Mr. Brown is from Davie county ;

he is a registered phaimacist, and
very naturally, in view of the offi-

cial position his partner holds, the
active management of the business
largely falls upon him.

The premises occupied by Smith
& Brown were built by Mr. Smith.
He was so unfortunate as to pse his
old place of business by fire in iSSi;
as soon as possible he rebuilt, and
the result is one of the finest busi-
ness blocks in the city. It is of brick,
20x70 feet, three floors, the third-floo- r

being used as Masonic Hall.
. In fitting up the sales room great
care was taken to meet the require-
ments of the trade as well as to --make
the premises attractive. All of the
furniture is in the best of good taste

there is no tawdry display but
everything impresses one with the
idea that it?is a business house with
business men at the head of it men
who pursue business methods.

The bulk of rhe trade of Smith &
Brown is at retail. It is to the re-

tail trade that they especially cater,
but at the same time they control a
very considerable wholesale Trade
with dealers in this and adjoining
counties a, trade that conies here
of its own accord and which grad-
ually grows into more and more
importance. AVe have no doubt that
they wiUghulIy"." nil' jobbing , bills
from home or abroad fill them at
low rates'and till them promptly
at all events' they

: are 'abundantly
prepared to do s6; Vt KAK V

The prescription department is

ery carefully looked after, but the
fact remains that the physicians .of
town in great part pursue the sys-
tem in vogue half a centuiy ago and

t
- - ,

sales and a friendly feeling upon the
part of the patrons of the house.

Mr. R osenbacher came
fiom the eastern part of the'

State five years ago. lie at once
established trade, and from the veryoutset bis house controlled a business
of goodly proportions. Though a
young man, as, we repeat, are most "

of 9ur merchants, Mr. Roscnbacher
hail had nine or ten years experi-
ence in trade matters before coming
here it is true that he was a Stranger to the people hereabouts, but

efforts he soon made him-sel- f

ami his house known,, and to-

day, in each department of his bnsi .

nesk he holds t trade that has been
worked for and which has been de-
served. " ,! V,

"

We have heard many an one speak4f the bargains. that are to be had at
Rosen ba cher's we would suggestto our readers that they call anXsec
for themselves.
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